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Information for Your Today and Tomorrow  

The enclosed material is for educational and 
training purposes only. Not for public distribution.  
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• GET THE FACTS • 
 
Have You Heard?  
Debt is at an all-time high.  

Savings are at an all-time low.  

People seem to be working more hours for less pay.  

What’s going on? 
Today’s families are struggling financially. Few people understand how money 
works ... and the financial services industry, which is primarily interested in 
working with the affluent, is too busy to teach you.  

Meanwhile, your dreams of financial freedom are slipping away ... you don’t know 
how you’ll ever get back on track. You’re not alone. The problems are real. And 
they exist everywhere. But you don’t have to tackle them by yourself.  

There is one company that has a mission to help families just like yours.  

By learning some simple but powerful concepts, you too can join millions of 
other families who have discovered a company that wants to help you:  

• get out of debt  
• build savings for your future  
• get the financial protection you need  
• understand how money works  

 
 
Discover Primerica Financial Services.  
Get the financial education you need and the better life you deserve!  
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• WHO WE ARE: PRIMERICA • 
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• NO SAVINGS, NO PLAN, NO HOPE • 
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• DEBT: THE FINANCIAL DISEASE • 
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USA Today,  
Monday, March 5, 2007  

• GET THE FACTS • 
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*Dollar-cost averaging is a technique for lowering the average cost per share over time.  While a continuous program of dollar-cost averaging can 
reduce cost per share over time, it cannot assure a profit or protect against loss in declining markets.  Since dollar-cost averaging involves 
continuous investments over time, the investor should consider his or her ability to continue purchases through low price levels. 
 
 

• GET THE FACTS • 



• ASK THE EXPERTS• 

Suze Orman, CNBC 

Dave Ramsey, FOX NEWS 
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These products are designed and priced so that you can choose a policy to get both cash value and death benefit or 
just death benefit when you die. Of course, the cost of a policy in which you get both is higher.  

• GET THE FACTS • 
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Other Life Insurance Company 

Husband: $250,000 $163.50/month 
Wife: $250,000 $151.00/month 
Total Premium:  $314.50/month 
Approximate cash value at age 65 - $215,000 
Primary: Male, Age 27, Preferred, with Waiver of Premium, $163.50 /month. Spouse: Female, Age 24, 
Preferred, with Waiver of Premium, $151/month. Total: $314.50/month  
 
 
 

Primerica Offered 
35-year term policy 
Husband: $250,000 
Wife: $250,000 
Child: $10,000 
Total Premium $72.75/month 
 
Using Primerica’s Custom Advantage 35 (Form C535): Primary: Male, Age 27, Preferred, with Waiver of Premium. 
Spouse: Female, Age 24, Preferred, with Waiver of Premium and $10,000 Child Term Rider. Total: $72.75/month  

Other Life Insurance Co. Premium: $314.50/month 
Primerica Premium: $72.75/month 
Difference:  $241.75/month 
 
 
 

$241.75/month savings invested in mutual funds in a 
Roth IRA at 10% 

 

This example is for illustrative purposes and does not represent an actual investment. It does not include fees and taxes, which would lower 
results. It shows a constant rate of return, unlike actual investments which will fluctuate in value. The rate of return used is compounded 
monthly. Distributions before age 59½ may be subject to a 10% tax penalty.  Consult your tax advisor with any questions.  

• GET THE FACTS • 
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Some policies may only contain the minimum interest rate and maximum insurance charges that 
a company guarantees will occur. For example, this UL policy contains a guaranteed interest rate 
of 3%. However, companies may, and frequently do, pay more than the guaranteed minimum 
rate. The difference between the guaranteed rate and the higher “credited” rate can be 
substantial and greatly affect the accumulation amount and lapse date. Likewise, companies 
may, and frequently do, charge less than the maximum insurance or expense charges. Only 
guaranteed interest rates and maximum charges are used in the following examples because 
that is what is available from the policy itself. To determine how any particular policy performs 
and the actual cost for the policy, contact the company that issues the policy.   

• GET THE FACTS • 
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• GET THE FACTS • 

This example is for illustrative purposes and does not 
represent an actual investment. This example shows 
a constant rate of return, unlike actual investments 
which will fluctuate in value. The rate of return is 
compounded monthly. It does not include fees and 
taxes, which would lower results.  
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Which Would You Buy?  

 

If you had $2,000, which refrigerator would you buy?  
Cash value insurance policies can be universal life, whole life or other policies that have a savings feature. They contain benefits in addition to death 
protection, such as dividends, interest or cash value available for a loan or upon surrender of the policy. Cash value policies may also have level 
premiums for the life of the policy. Return of Premium policies return premium, usually prorated in the earlier years.  

Term insurance provides a death benefit only and its premiums can increase at certain ages.  

The Rule of 72  
Approximates the number of years it takes to double your money.  

Number of 
Years 

4% 
18 

6% 
12 

12% 
6 

0 $1,000 $1,000 $1,000 
6   $2,000 

12  $2,000 $4,000 
18 $2,000  $8,000 
24  $4,000 $16,000 
30   $32,000 
36 $4,000 $8,000 $64,000 

 
This table serves as a demonstration of how the Rule of 72 works and is only an approximation of accumulations. The 
hypothetical percentage rates and values are not indicative of specific investments where rates will fluctuate. It does not 
include fees and taxes, which would lower results.  

• GET THE FACTS • 
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Save Money with the Primerica Secure
TM

 Program  
Primerica Secure™ and Insurance Answer Center

®1,2 
can help your clients get the coverage 

they need, at a price they can afford.  

 It’s easy to get started. Just have clients simply call toll-free (877) 855-8111 
during call center hours of operation, or log onto www.PrimericaSecure.com 

 
 
Call Center Hours of Operation: Monday – Friday: 8 a.m. to Midnight, ET 
 Saturday: 9 a.m. to 8 p.m., ET  
 

Before they call or log on, be sure to let them know what information they need to have 
handy:  

Representative’s Solution No.: ______________  Representative’s Last Name: ______________  
 
 

Additional information to have:  
 
Auto Insurance Quotes 
• All drivers’ Social Security numbers  
• All Vehicle Identification Numbers 

(VINs) 
• Drivers Licenses for each insured driver 
• Declarations page of your existing 

policy 

Homeowner’s Insurance Quotes 
• The year your home was built  
• Square footage of your home  
• Type of security devices in your home  
• Declarations page of your existing 

policy  
 

 

Insurance Companies Rating Estimated 6-
Month Premium3 

Safeco Insurance Co. ® A $359 
Infinity® A $434 
The Hartford® A+ $466 
Travelers Indemnity Company A+ $521 
Unitrin Direct® A $521 
Esurance® A $708 

 
1 Primerica (Primerica Financial Services Inc. and Primerica Financial Services Insurance Marketing Inc., CA License Number 0612256), its representatives and the Primerica SecureTM 

Program do not represent any of the insurers in the program. Primerica, its affiliates and representatives offer other products and services. You are not required to apply for or purchase 
any other product or service in order to be considered for the Primerica SecureTM Program. Each product may be applied for and purchased separately.  

2 Answer Financial Inc., (the insurance agent) is not an insurance company. It is authorized to offer insurance products and services through its licensed affiliates Insurance Answer Center® 
Inc. (California License No. 0899714), Answer Center Insurance Agency Inc., and other affiliates. Insurance Answer Center, Inc. represents insurance companies and is paid commissions 
and may receive other performance-based compensation for the services provided to you. Rates subject to change. All products may not be available in all states.  

• GET THE FACTS • 
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Revolutionize Your Business with the Primerica 
SecureTM Program 
Good For You  

• Reconnect with former clients or prospects  
• Do more kitchen table presentations  
• Find new clients through the referral process  

 
Good for New Recruits  

• Start doing business and building a client 
base right away  

• Earn money while studying for life or securities licenses  
• Improve retention by becoming invested in the business  

 
Great for Your Clients  

• Clients receive quotes in less than 10 minutes  
• Multiple quotes from top-rated carriers allow your client  to choose the coverage 

that best fits their needs and budget  
• Most clients will qualify  
• Average savings - up to $450/Year  

 

Experts agree.  Spending a few moments to compare policies could save a lot 
of money!  

“When looking for a new policy, 
get at least three quotes... rates for 
comparable coverage can vary by 
more than $500 for six months’ 
worth of coverage.”  
– Smartmoney.com, August 8, 2007  

“Rates for the exact same level 
of coverage can vary 
dramatically from company to 
company... ”  
– Kiplinger.com, February 8, 2007 

 
 
 
 
 
 
 
 
 
 

District Leader Steve and Tami 
Buttry of Nichols Hills, OK, 
saved $800 a year. 
$800/year or $66.66/month 
invested at 10% over 30 years 
= $143,779  

• GET THE FACTS • 
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• THE OPPORTUNITY WITH PRIMERICA• 
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